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Research, Writing & Advocacy THE PARADIGM FOR PREDICTIVE LEGAL WRITING: Using â€œIRACâ€• I.
INTRODUCTION This handout.

The store manager declined, and the shopper filed a complaint in Small Claims Court, 9 alleging that Loman's
had breached a contract by failing to sell the advertised leather coats at the advertised price. In this memo, the
writer has addressed the heart of the incident the advertisement, the sale of the coats, the arrival of the
unhappy shopper in chronological order in the first paragraph; a second paragraph collects relevant
background information about the client. Keep in mind that the reader will be judging your credibility as a
legal thinker based on among other things the congruity of your tone with the data at hand. Mary is concerned
that were she to default on her loan, her credit would be destroyed. The nephew takes the money and supports
the old man at a cost of P, a year. Include legally significant facts â€” facts upon which the resolution of the
legal question presented will turn, whether they are favorable or unfavorable to the client for whom you are
writing â€” and include background facts that will make the context of the problem clear. Many law offices
will expect you to begin with a short thesis paragraph that briefly identifies the issue and the applicable rule
without elaboration , and restates the short answer. The writer must formulate a general principle. Begin with
your conclusion: yes, no, probably yes, etc. Although the "question presented" section is short, it must i
provide a concise reference to the legal claim and relevant doctrine and ii incorporate the most legally
significant facts of your case. Statement of the Rule The statement of the rule governing the issue places the
rest of the analysis in context for the reader. Note how the writer alerts the reader to the key point of the
doctrine, that general advertisements are treated in law as invitations to negotiate, not offers. You will rely on
this statement of the rule to reach your conclusion. You are not writing to persuade a court but to predict how
a court would apply the law to the facts of your situation. As a general rule, include no citations. Here, you
need to educate the reader about the applicable legal principles, illustrate how those principles apply to the
relevant facts, and explore any likely counterarguments to the primary line of analysis you present. Gimbel
Bros. It may be the case that you cannot predict with certainty the outcome of your case, given your facts.
Similarly, in Lovett, a department store advertised that it would sell, deliver, and install certain "wellknown
standard makes of radio receivers at 25 per cent. Follow with an introductory section, which provides a map or
framework for the discussion as a whole. Therefore, you need to maintain an objective tone, and remember to
address any counterarguments. The question should be sufficiently narrow and should be objective. Each
sentence then continues by setting forth facts that are legally determinative with respect to that particular
subpart. Rather, the facts section of an office memo should not be written in a tone that conveys a preference
for a particular theory of the case, that implicitly advocates for one side in the dispute, or that telegraphs any
of the legal conclusions to be drawn in the discussion section. FACTS Provide a formal and objective
description of the legally significant facts in your research problem. You may have weighed arguments against
counterarguments. By reading case law in contracts, you will learn that these sorts of factual situations give
rise to issues surrounding whether a contract is valid.


